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LAWYER TO LAWYER MENTORING PROGRAM 
INTRODUCTION TO DEALING WITH OTHERS 

 
The following is intended to facilitate a discussion about appropriate ways (including ethical 
concerns, etiquette, etc.) for dealing with others on behalf of your client. 
 

WHAT WENT WELL? 
 
Start by sharing with each other a brief story of something that went well in your practice this 
week: 
_________________________________________________________________________ 
 
 
_________________________________________________________________________ 
 
Share your reflection on one of these questions: What caused the good event? What does it 
mean? How did you contribute? Others? How can you have more such events in the future? 
 

ACTIVITIES FOR TODAY 
 

• Discuss a lawyer’s particular ethical obligations in dealing with:  
o Opposing party and counsel. See Tennessee Rules of Professional Conduct Rules 

1.2 and 3.4; The Lawyer’s Creed.  
o The tribunal. See Tennessee Rules of Professional Conduct Rules 3.3, 3.5, and 

8.2: The Lawyer’s Creed.  
o The media. See Tennessee Rules of Professional Conduct Rule 3.6.  
o A legislative body or administrative agency in a nonadjudicative hearing. See 

Tennessee Rules of Professional Conduct Rule 3.9.  
o A person represented by counsel. See Tennessee Rules of Professional Conduct 

Rule 4.2.  
o A person unrepresented by counsel. See Tennessee Rules of Professional Conduct 

Rule 4.3.  
 

• Discuss a lawyer’s duty to be honest with other parties and the court in all dealings with 
them. See Tennessee Rules of Professional Conduct Rule 4.1.  
 

• Discuss the importance of dignified, honest, and considerate transactions. Discuss the 
importance of reputation and how a lawyer’s conduct dealing with others in a case affects 
his or her reputation. See The Lawyer’s Creed.  

 
• Discuss what to do if you receive a document relating to the representation of other 

counsel that you should not have received. Tennessee Rules of Professional Conduct 
Rule 4.4. 
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• Share “best practices” with the new lawyer on how to appropriately deal with others on 
behalf of your client.  

 
• Talk about the importance of civility in communications with others. David J. 

Abeshouse, Civility and Negotiations, GPSOLO MAGAZINE, Oct./Nov. 2005.  
 

• Share with the new lawyer “war” stories of attorneys who have ultimately harmed their 
client because of their incivility and lack of consideration in dealing with opposing 
counsel, the judge or the jury.  

 
• If the new lawyer spends time in court, discuss the attached article by G. M. Filisko, Be 

Nice: More States Are Treating Incivility as a Possible Ethics Violation, ABA Journal  
(April 1, 2012).  

 
 

ACTION STEPS 
 
End the session by discussing what action steps you can take to either improve or set yourself up 
for future success based on today’s discussion. Discuss how one or more of your Signature 
Strengths can help you achieve success in these steps. 
 
_________________________________________________________________________ 
 
_________________________________________________________________________ 
 
 

RESOURCES 
 
Tennessee Rules of Professional Conduct Rules 1.2, 3.3 – 3.6, 3.9, 4.1 – 4.4, 8.2: 
http://www.tsc.state.tn.us/rules/supreme-court/8 

 
 

A LAWYER'S CREED 
 
To the opposing parties and their counsel, I offer fairness, integrity, and civility. I shall not 
knowingly make misleading or untrue statements of fact or law. I shall endeavor to consult with 
and cooperate with you in scheduling meetings, depositions, and hearings. I shall avoid 
excessive and abusive discovery. I shall attempt to resolve differences and, if we fail, I shall 
strive to make our dispute a dignified one. 
 
To the courts and other tribunals, and to those who assist them, I offer respect, candor, and 
courtesy. Where consistent with my client's interests, I shall communicate with opposing 
counsel in an effort to avoid or resolve litigation. I shall attempt to agree with other counsel on a 
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voluntary exchange of information and on a plan for discovery. I shall do honor to the search for 
justice. 
 
To my colleagues in the practice of law, I offer concern for your reputation and well-being. I 
shall extend to you the same courtesy, respect, candor, and dignity that I expect to be extended 
to me. 
 












